
Fifty years
STRONG.

The year 2005 marks the 50th anniversary of the founding
of the REGAL-BELOIT CORPORATION and the 25th
anniversary of its reinvention in 1980.

The story of RBC is the classic American saga of a few
entrepreneurs starting small, working hard and building
a company that grows into the largest independent
manufacturer in its field.

As it entered the 1980s, the growing company was
faced with the challenging economic conditions of the
times, and a new team of managers redirected strategy
not merely to meet those challenges but to surpass
them.

Fifty years of dramatic growth in a dynamic business
climate resulting in a consistently favorable return on
investment and a company that attains global status …
this is the story of REGAL-BELOIT.

Five Decades of Steady Growth
and Strong Performance

The Early Years

The original logo for Beloit Tool Corporation is
shown here, although from early on taps were
marketed their taps under the Regal brand.

Kenyon Taylor Henry Odell John Willard Oliver

Early in the year 1955, three hopeful men left thei r jobs at the Besly-Welles
Corporation to start a new company known as Beloit Tool. These capitalists
were in the right place at the right time, as the U nited States had entered the
period of peace and prosperity of the early Eisenho wer years. Beloit,
Wisconsin, population 32,000, was a manufacturing t own in a manufacturing
state where more people were employed in the produc tion of machinery
than in any other industry. 

To fund their new venture, the three men raised $10 0,000 in startup 
capital. Instead of leasing space, they were able t o buy a foreclosed former
roller rink located in the farm fields northeast of  town. To equip the  facility,
they acquired serviceable machinery on the second-h and market. Finding
good people to run that machinery was not difficult  in a factory town like
Beloit. The fledgling company was off to a promisin g start.

The company was still known as Beloit Tool Corporat ion when it moved to a
new plant (below) on Rockton Road near South Beloit , Illinois in 1961.
Renamed REGAL-BELOIT in 1969, the company had facili ties in Wisconsin,
Illinois, Indiana, New Jersey, Texas and California by the mid-1970s. 

1955

1961

A tap cutting threads for
an original equipment
manufacturer. Producing
a special tap and delivering
it to the customer faster
than anyone else was the
key to Beloit Tool•s early
success.

The expanded product line included
a wide variety of cutting tools
including drills, reamers, taps, end
mills, milling cutters, die heads,
chasers and gages used in metal-
working facilities across the country.

Beloit Tool•s first plant was in a former roller ri nk (above) favorably situated
on the edge of Beloit, a mere stone•s throw away fr om the future route of
Interstate 90. Although titled Beloit Tool, the com pany used the Regal brand
from its earliest days. 



•Take an idea and make i t  goŽ
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Beloit Tool 
Corporation is 
founded in a
roller rink in 
Beloit, Wisconsin

The young 
company
achieves
$1 million 
in net sales

A new facility
in South Beloit,
Illinois becomes 
home to Beloit 
Tool Corporation

The company 
diversifies its 
product line with 
the acquisition
of Durst

REGAL-BELOIT
is now the 
official name 
for the growing
company.

RBC is the first 
in the cutting 
tool industry to
produce a full
metric line

Net sales top 
$20 million, 
with cutting 
tools accounting
for about half

The company is
listed on the 
American Stock
Exchange under
the symbol •RBCŽ

REGAL-BELOIT
celebrates 25 
years as net 
sales reach
$40 million

In the early 1930s, Walter Durst had a machine shop  and foundry on his
farm near Shopiere, Wisconsin where he repaired equ ipment for his
neighbors. By the early 1960s, the farm mechanic ha d converted his
shop into a small factory, making gearboxes used in  central pivot irri-
gation systems. The operation was so successful, he  decided to sell the
business, and in 1967 Durst Manufacturing was acqui red by REGAL-
BELOIT. This helped diversify the company, adding m echanical
geardrives to the corporate product portfolio.

To mark the company•s twenty-fifth anniversary in 1 980, the annual
report featured a REGAL-BELOIT end mill cutting a co mmemorative
medallion. With annual sales of $40 million, the com pany•s mainstay
was  cutting tools, but a new era was on the horizo n.

1967

1981

Throughout the 1970•s REGAL-BELOIT held a
deep conviction that the United States had
to shift to metric measure. This made the
company one of the business community•s
leading advocates for metric conversion. 

In 1969, Beloit Tool issued its first public offeri ng of stock. The company
was listed on the NASDAQ in 1973, and then transfer red to the
Amer i can  S tock  Exchange
(shown here) in 1976.

In 1981 Grove Gear became REGAL-BELOIT•s largest ac quisition, and it 
signaled a new era of significant growth through st rategic acquisitions.
The Grove Gear Co. was founded  in 1947, and is six ty miles away from
Beloit in Union Grove, Wisconsin,. Grove manufactur es standard and 
custom gearing and gearboxes for manufacturers of a gricultural, food 
processing, health care and material handling. Grov e gears could be
found in farm tractors, commercial bakeries, x-ray tables and industrial
conveyors. 

James L. Packard is shown
here with a hefty bevel gear 
manufactured by REGAL-
BELOIT•s Foote-Jones/Illinois
Gear Division, 1989. Packard
posed with the big gear to
demonstrate the size of his
commi tmen t  t o  REGAL-
BELOIT•s  expans ion  i n to
motion control equipment in
the 1980s.

First hired in March, 1979, to 
manage Durst, Packard was
named Vice-President of 
Operations in January, 1980,
and President and Chief
Operating Officer of REGAL-
BELOIT the following July.

In April 1986, when KY Taylor
resigned as Chairman of the
Board of Directors, James
Packard was elected as the
new Chairman. He serves as
Executive Chairman today.

Gears of all kinds„spur, helical, worm, bevel, spir al, herringbone,
spiral bevel„manufactured by REGAL-BELOIT companies  were 
displayed in this award-winning photograph. The bro ad line of product
shown here illustrates the company•s focus on mecha nical gearing
throughout the 1980s and early 90s.

Durst•s gear drives like the one on the
right drive large irrigation systems.
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1959
Sales reach
$1 million

1967 … Durst
acquisition

1974
Sales reach
$20 million

1980
Sales reach
$40 million

1992 … Hub City 
acquisition boosts sales 

to over $200 million

1997 … Marathon acquisition doubles
the size of RBC to $487 million

2001 … After LEESON acquisition, 
sales reach $663 million

2005 … Proforma sales of $1.4 Billion

RBC acquires
Richmond Gear,
Liberty, SC

RBC acquires
Ohio Gear,
Liberty, SC

RBC acquires
Electra-Gear,
Anaheim, CA

RBC acquires
Foote-Jones,
Chicago, IL

REGAL-BELOIT
acquires Opperman
Mastergear, Ltd.
Newbury, England

RBC acquires
Hub City,
Aberdeen, SD

Acquires Costruzioni
Meccaniche Legnanesi,
Legnano, IT

RBC acquires
Velvet Drive,
New Bedford, MA

RBC acquires
Marathon Electric
Manufacturing Co.,
Wausau, WI

RBC acquires
Lincoln Motors,
Cleveland, OH

RBC acquires
Thomson
Technology,
Langley, Canada

RBC acquires
LEESON Electric,
Grafton, WI

GE Commercial AC 
motor and HVAC/
Refrigeration motors and
Capacitors Operations

Richmond Gear produces high-performance
ring and pinion gears for boats and for 
high-profile drag racing autos and stock cars.
With its logo painted on NASCAR racers,
Richmond Gear was the first REGAL-BELOIT
company visible and recognized outside an
industrial setting.

Open in time for the annual meeting in 1991, the ne w RBC headquarters
was designed to display the company•s values of eco nomy, efficiency,
consideration for employees and commitment to growt h. The design was
modest for a company of its size, focused and effic ient, with attention
paid to all the people who would work there.

1991

REGAL-BELOIT gross sales have grown
exponentially over the past five decades.
The growth was gradual at first, but the
company gained momentum in the late
1980s as it embraced the strategy of
growth through acquisitions.

1987
Bob Knutson - 43 yrs. Gale Smith - 33 yrs. Jacqueline Nicholson - 32 yrs.

June Lucas - 31 yrs. Nancy Schmidt - 30 yrs. Ron Snippen - 39 yrs.

REGAL-BELOIT IS PEOPLE

•At the Heart of What Drives Your WorldŽ

1987 1987 1989 1989 1991 1991 1994 1995 1997 1999 2000 2000 2004

GE Commercial Motors

By Regal-Beloit

In 1991, the acquisition team stretched across the Atlantic to buy
Opperman-Mastergear, Ltd., an English manufacturer of industrial
gear drives and valve actuators with divisions in G ermany and the
United States. The purchase was RBC•s first oversea s venture, a hint of
the vast global presence the company would later en joy.

Products made by Regal-Beloit companies are today a t work in an 
enormous range of applications, covering nearly every aspect of life. When
we say that our products are •at the heart of what drives your worldŽ we•re
alluding to the fact that most of our products are necessary  „ not optional „
to the function of so much of the equipment powerin g our world. 

WORLDWIDE



Here•s to
our future

James L. Packard (left) serves as Chairman of the Board
of Directors. Henry Knueppel (right) was appointed Chief
Executive Officer of REGAL-BELOIT on April 22, 2005.
REGAL-BELOIT has redefined itself as a leader in global
manufacturing technology, and we believe that our proud
past is only the beginning of great things to come.

Poised for Continued GrowthOn January 21, 2005 the
REGAL-BELOIT Board of
Directors and the Officers
of the Company rang the
opening bell at the New
York Stock Exchange,
marking the first day of
trading under the symbol
•RBCŽ. 

Hub City, Inc. was founded more
than a century ago in Aberdeen,
South Dakota, the home state of Mt.
Rushmore shown here. In 1991, this
manufacturer of enclosed gear
d r i v e s ,  b e a r i n g s  a n d  p o w e r  
transmission components, became
REGAL-BELOIT•s largest acquisition.

Marathon Electric Manufacturing Company
was first organized in 1914 in Wausau,
Wisconsin. In 1997 REGAL-BELOIT purchased
Marathon, a deal which nearly doubled the
size of the Company. It also expanded RBC•s
market reach into electric motors, generators
and other electric components.

LEESON Electric was founded by the Doerr
family in Grafton, Wisconsin in 1972. REGAL-
BELOIT had a s t rong par tnersh ip wi th  
LEESON long  be fo re  they  o f f i c ia l l y  
purchased the company. The acquisition
of LEESON Electric and its extensive line of
motors in 2000 made REGAL-BELOIT the
second-largest industrial electric motor
manufacturer in the US.

1997

2000

GE Commercial Motors

By Regal-Beloit

With the 2004 acquisition of General Electric
Company•s Commercial AC motor business and
GE•s Heating, Ventilation and Air Conditioning
(HVAC)/Refrigeration Motors and Capacitors 

operations, REGAL-BELOIT became the largest Commerc ial/Industrial motor
producer in the United States as well as the market  leader in HVAC motors.
REGAL-BELOIT•s newest division (renamed GE Commerci al Motors by REGAL-
BELOIT) brings impressive leading edge Electronical ly Commutated Motor
(ECM) technology and global manufacturing capabilit ies. GE Commercial
Motors By REGAL-BELOIT has extensive manufacturing a nd technology
resources in the United States, as well as Mexico, India and China.

2000
Founded in British Columbia, Canada in 1973,
Thomson Technology develops and manufactures
cutting edge power generation controls, such as
micro-processor based automatic transfer switches,
switchgear and other related equipment. 

*GE is a trademark of General Electric Company and is used under license to Regal-Beloit Corporation.
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2004

1991

A fitting tribute for a new era, the company introd uces a new
logo in 2005 that unifies all REGAL-BELOIT companie s under
one common purpose of providing products that are • At the
Heart of What Drives Your World.Ž The new logo illu strates
RBC•s global position, and it represents an excitin g new direc-
tion for the future of the company.


